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1. Immersion
2. Engagement 
3. Not a wallet - vacation, weekend thoughts
4. Serve them, serve their heart
5. Mitzvah, matchmaker
6. Genuine
7. The world doesn't need another cocktail part. Life is short make it meaningful.
8. Law of attraction
9. Listen & look
10. Role for everyone, the least is asking
11. Thank you three times, be specific
12. The importance of furniture
13. Be intentional
14. Connect people to each other
15. Humor
16. Ennoble fundraising – have a philosophy
17. No one will remember you for how smart & talented you are but for how you make them feel

Tips from Jennifer Mc Crea
1. Keep the work at the center of your relationships, not money. Read More.
2. Remember there are ample resources. Read More. and they flow unless you are blocking them. Read More.
3. Drop the buyer-seller dynamic. Read More.
4. Avoid the office for meetings with your partners. Read More.
5. Do a better job of deepening relationship with your current donors, instead of just focusing on new relationships. Read More.
6. use campaigns to create urgency and clear goals: . Read More.
7. Be committed to your partners, not attached. Read More.
8. Ask for something in every conversation:. Read More.
9. Practice SIM. Read More.
10. Remember to celebrate. Read More.



The Agitator   http://www.theagitator.net/
Ken Burnett Relationship Fundraising   http://www.kenburnett.com/

